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Learn to get what you want without burning bridges

In this revised and updated edition of the renowned classic The Power of Nice, negotiations expert, sports
agent, New York Times bestselling author, attorney, business leader and educator, Ron Shapiro, shares the
key principles of effective negotiation through a combination of a time-tested process, anecdotes, and
exercises. Drawing on his unparalleled experiences from the worlds of sports, law, business and politics, as
well as dealing with life issues common to us all, Shapiro takes you through the steps of his systematic
approach: The Three Ps, Prepare-Probe-Propose.

Learn how to use the process to empower you in negotiations. Regardless of your level of experience or the
extent of your confidence, you will get what you want while building stronger relationships for the future.
This updated edition contains:

Significant new material including an expanded view of its applicability to a broad array of business and●

life challenges
a new streamlined version of the Preparation Checklist●

a more precise understanding of the concept of WIN-win●

forewords by Cal Ripken, Jr., and Ambassador Charlene Barshefsky, and an Epilogue highlighting●

negotiation lessons from the life of Nelson Mandela

The book also provides a link to reinforcement of its lessons through the website of the Shapiro Negotiations
Institute.

Whether you are negotiating with, among others, a customer or client, a boss or government official, or even
setting a teenager's curfew or getting a last seat on an airplane, this invaluable guide will help you read the
other side and bring the power of human psychology and a time-tested process to the negotiating table. If
you're tired of uneven "compromise" and the feeling of being manipulated, turn the tables for good with The
Power of Nice, and learn strength from the master himself.
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From reader reviews:

Fred Howell:

Book will be written, printed, or created for everything. You can recognize everything you want by a book.
Book has a different type. To be sure that book is important matter to bring us around the world. Next to that
you can your reading expertise was fluently. A reserve The Power of Nice: How to Negotiate So Everyone
Wins - Especially You! will make you to end up being smarter. You can feel far more confidence if you can
know about every little thing. But some of you think that open or reading a new book make you bored. It's
not make you fun. Why they could be thought like that? Have you looking for best book or suitable book
with you?

Dorothy Walker:

This The Power of Nice: How to Negotiate So Everyone Wins - Especially You! are usually reliable for you
who want to become a successful person, why. The reason of this The Power of Nice: How to Negotiate So
Everyone Wins - Especially You! can be among the great books you must have is usually giving you more
than just simple reading through food but feed anyone with information that might be will shock your
preceding knowledge. This book will be handy, you can bring it everywhere and whenever your conditions
throughout the e-book and printed versions. Beside that this The Power of Nice: How to Negotiate So
Everyone Wins - Especially You! giving you an enormous of experience for example rich vocabulary, giving
you test of critical thinking that we know it useful in your day exercise. So , let's have it and enjoy reading.

Deandre Freeman:

The actual book The Power of Nice: How to Negotiate So Everyone Wins - Especially You! will bring
someone to the new experience of reading the book. The author style to spell out the idea is very unique.
When you try to find new book to read, this book very acceptable to you. The book The Power of Nice: How
to Negotiate So Everyone Wins - Especially You! is much recommended to you you just read. You can also
get the e-book from the official web site, so you can quickly to read the book.

Jonathan Baker:

People live in this new morning of lifestyle always try and and must have the time or they will get lot of
stress from both way of life and work. So , whenever we ask do people have free time, we will say absolutely
without a doubt. People is human not just a robot. Then we consult again, what kind of activity are there
when the spare time coming to an individual of course your answer will unlimited right. Then ever try this
one, reading ebooks. It can be your alternative with spending your spare time, typically the book you have
read is The Power of Nice: How to Negotiate So Everyone Wins - Especially You!.
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